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The recovery of markets and production continues, even if the situation linked to 
the pandemic still causes considerable uncertainty as to how solid this recovery 
is actually.
In spite of the lock-downs of last winter and spring 2021, of the forecasts of further 
restrictions related to the Delta variant, the machine tool sector is showing optimi-
sm, in a growth curve that has now lasted for several quarters.
At a European level, the machine tool industry is experiencing a moment of parti-
cular enthusiasm, not only from the point of view of production, but also from the 
point of view of orders which, during the fi rst quarter of 2021, have seen growth 
both in terms of of the previous quarter, and compared to the same quarter of the 
year 2020. If in the latter case the growth was almost predictable, even if at the 
European level the lock-downs in 2020 took place between the beginning of Mar-
ch and April, that is, between the fi rst and second quarters, the growth compared 
to the already positive fourth quarter of 2020 marks a point of particular optimism 
and positivity in the sector.
Optimism and positivity that apply both to orders on the domestic market, which 
increased by 47% compared to the fi rst quarter of 2020, and to those on the forei-
gn market, which grew by 31%.
Orders are also growing in Italy: in the fi rst quarter of 2021, orders for machine 
tools from Italian manufacturers return to growth. In particular, the UCIMU index, 
prepared by the Association’s Centro Studi Cultura di Impresa, shows, in the fi rst 
three months of the year, an increase of 48.6% compared to the same period of 
2020. In absolute value, the index is is attested to 169 (base 100 in 2015).
The overall result was mainly determined by the excellent performance of manu-
facturers on the domestic market. On the domestic front, in fact, the Italian manu-
facturers report an increase in orders of 157.9% compared to the same period of 
the previous year. The absolute value of the index stood at 195.5.
On the foreign front, orders grew by 30.5% compared to the period January-March 
2020. The absolute value of the index stood at 155.
Still at a European level, the industrial production index has returned to pre-crisis 
levels, another important sign of absolute positivity.
Another element of great importance that is still lacking in the global industrial 
landscape, beyond the possibility of moving easily for reasons of work and com-
merce, and directly connected to this, is the restart of the exhibition activity. There 
are events of great importance on the exhibition scene: in October it is time for 
Made In Steel, the event of the steel supply chain which in the spring was always 
postponed due to the pandemic; in November it is the turn of EMO, one of the 
world’s largest machine tool fairs that this year will see its stage in Milan, as part 
of the rotation with Hanover. These are two fundamental moments, which we will 
discuss in detail in the next issue, which should give the defi nitive signal to restart 
also for a sector that has suffered particularly in the last 18 months and which in 
history has represented a fundamental vehicle for promotion, marketing and sales.
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environmental impact only with 
battery-powered vehicles and by 
setting a date for the definitive 
ban on the marketing of petrol 
and diesel cars in our country. I 
believe that an inclusive appro-
ach based on all the intermedia-
te eco-sustainable technologies 
that are high performing from the 
point of view of reducing atmo-
spheric emissions, together with 
the scrapping of older vehicles, is 
the key to managing the challen-
ge of the ecological transition”.
“As we reiterated at the Auto-
motive Table, to encourage the 
renewal of the car fleet, with an 
average age among the highest 
in Europe (11.5 years against 9 in 
France and Germany) and buffer 
the negative effects on the mar-

President of Federauto, the Fede-
ration of Car Dealers.

“We appreciated the convening 
of the Automotive Table at the 
Ministry of Economic Develop-
ment last June 23 in order to map 
out the future of our industry. The 
phase is complex and in order to 
face the transition towards the 
decarbonisation of transport, wi-
thout negative repercussions on 
the universe of companies in the 
supply chain and motorists, we 
need healthy pragmatism and not 
hiccup interventions - continues 
De Stefani. Certainly, electric and 
electrified mobility is destined to 
conquer more and more space in 
the coming decades, but it is un-
thinkable to solve the problem of 

According to data released by 
the CED of the Ministry of Infra-
structure and Sustainable Mo-
bility, June totaled 149,438 new 
car registrations, down -13.2% 
on the same month in 2019 and 
+12.6% on June 2020; in the 
first half of 2021, the change is 
-18.4% compared to two years 
ago and +51.4% compared to 
last year.

“This month’s result, also aggra-
vated by the growing lack of pro-
duct due to the semiconductor 
crisis, cannot compensate for the 
loss of almost 200,000 cars over 
the January-June 2019 period: 
the market remains asphyxiated 
and new orders are falling,” says 
Adolfo De Stefani Cosentino, 

Written by: Press Office FederautoAutomotive: Federauto, 
alarm on sales. Car market 
June -13.2% on 2019

FEDERAUTO
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From the perspective of fuels, ga-
soline and diesel continue with 
the decline in volumes and the 
representative shares stand at 
30.4% and 22.3% in the month 
and 32.3% and 23.9% in the pe-
riod January-June 2021, respecti-
vely. The share of LPG cars comes 
in at 8.2% in the month and 6.4% 
in YTD 2021, while CNG ac-
counts for 2.4% in the month and 
2.3% in the first six months of the 
year. On the green vehicle front, 
hybrid cars without recharging 
(HEV) accounted for 27.6% in 
both the month and cumulative; 
plug-in hybrids (PHEVs) reached 
4.4% in the month and 4.1% in 
YTD 2021; and finally, electric 
cars (EVs) came in at 4.7% in the 
month and 3.4% in the cumula-
tive.

In the last three days of June, 
36.4% of the total market was 
registered, while self-registrations 
by manufacturers and dealers, 
according to Dataforce data, ac-
counted for 10.2% of monthly 
sales volumes.

as providing for the adjustment 
to the WLTP cycle of the legisla-
tion on fringe benefits and the ex-
tension of time, from 180 to 300 
days, to complete the Ecobonus 
practices. Due to suspensions 
and slowdowns in the production 
of vehicles for lack of microchips, 
the risk is that of not seeing the 
contribution recognized. Therefo-
re, these are urgent measures that 
cannot be postponed in order not 
to jeopardize the real recovery of 
a central sector for our country 
and to protect employment at all 
levels of the supply chain”, con-
cludes De Stefani.

With reference to the sales chan-
nels, the 2021/2019 MTD indica-
tor shows a drop of 8.4% for priva-
te individuals, with a market share 
that reaches 61.9% in the first half 
of this year; companies register 
a drop of 32.6% in 2019, while 
their share stands at 13.9%. Cars 
registered in the name of rental 
companies (short- and long-term) 
also continue to post negative re-
sults, overall -8.6% on June 2019 
and a 24.2% share in YTD 2021.

ket of the Covid-19 epidemic, 
we need the urgent refinancing 
of incentives for purchases in 
the range 61-135 g/km of CO2 
and the simultaneous scrapping 
of cars with more than 10 years 
of seniority. Let us not forget, in 
fact, that the incentive is not a 
non-returnable contribution but 
a public stimulus capable of trig-
gering an economic multiplier 
- continues De Stefani - which, 
in recent months, has proved to 
be appreciated by the market, 
in addition to its value not only 
from the point of view of safety 
and environmental impact (with 
the saving of thousands of tons 
of CO2) but also for the coffers of 
the State”.

“It is necessary, therefore, to ac-
celerate the renewal of the natio-
nal car fleet and to this end we 
hope that in parliament, in the 
conversion into law of the decree 
Sostegni bis, the Government will 
accept the amendments for the 
refinancing of vehicles 61-135 g/
km of CO2, including the fund 
for commercial vehicles, as well 

Written by: Press Office Federauto

NEWS
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“The territorial area is particularly 
large, with about 200,000 inha-
bitants and 100,000 tons of waste 
treated, and has different pecu-
liarities depending on the areas. 
Moreover, during the summer, 
there is a sharp increase in the 
number of people visiting the se-
aside resorts - comments Massi-
mo Gianardi, Chairman of ACAM 
Ambiente S.p.A., the IREN Group 
company that manages separate 
waste collection in the province 
of La Spezia -. The result obtained 
is certainly commendable, and 
has been achieved through a sy-
nergy between the company and 
the local administrations, and 
thanks to the awareness of the 
citizens to encourage as much as 
possible an effective separate wa-
ste collection. The more material 
we recycle, the better off we all 
are”.
The 2021 tour will touch the 
following stops: La Spezia, Elba 

caps, capsules, fancy boxes, 
milk, drums and drums made of 
steel are friends of the sea and 
the environment because steel is 
a permanent material that can be 
recycled endlessly...
“Even on vacation, it is impor-
tant to properly separate steel 
containers: once they are sent for 
recycling, they can be reborn to 
a new life, becoming, for exam-
ple, nails, bolts, beams for con-
struction, railway tracks or street 
furniture - explains Domenico 
Rinaldini, President of the RI-
CREA Consortium-. Thanks to 
initiatives such as this we want to 
further improve the excellent re-
sults achieved by our country in 
the collection of steel packaging, 
informing and raising awareness 
among citizens. Steel is in fact a 
permanent material that is 100% 
infinitely recyclable and it is im-
portant that it is not wasted by en-
ding up in landfills”.

In order to make citizens awa-
re of the qualities and values of 
steel packaging, “Cuore Mediter-
raneo”, the travelling campaign 
promoted by RICREA, the Natio-
nal Consortium for the Recovery 
and Recycling of Steel Packaging, 
returns to the Italian coasts and 
beaches. During the summer, the 
special correspondent Alice will 
meet bathers and boaters to learn 
about their habits and invite them 
to discover the benefits of proper 
waste separation and the value of 
recycling steel packaging.
Protagonists in picnic baskets, 
in galleys or in the backpacks 
of hikers, even in summer steel 
packaging such as cans and tins 
are ideal safes for storing the best 
Mediterranean food specialties. 
In fact, they protect food from 
external agents, while keeping 
the flavor, quality and nutritional 
properties intact. And that’s not 
all: jars, cans, spray cans, crown 

Written by: Press Office Ricrea

RICREA

The third edition 
of Cuore Mediterraneo
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plastic-metal method by the com-
pany Giuliani Environment srl; 
this company then separates the 
individual fractions, obtaining 
good quality materials and incre-
asing quantities”.
“This result gratifies us a lot be-
cause it is the result of a long 
and patient work of sensitization 
to the correct disposal of wa-
ste, which has involved all age 
groups, starting of course from 
the youngest and the world of 
school - said Simona Contucci, 
Mayor of the town of Montenero 
di Bisaccia -. Great attention was 
then reserved to the sensitization 
of tourists and boaters, also throu-
gh dedicated events, which were 
held at the Marina of Montenero 
di Bisaccia and at the Tourist Port 
Marina Sveva; and right at the 
port, in particular, several islands 
have been positioned where the 
various fractions of waste are 
punctually and properly confer-
red, including steel packaging”.
In the capital of Friuli-Venezia 
Giulia there is a separate col-
lection service for steel packaging 
carried out by AcegasApsAmga 
SpA, which provides for a joint 
collection of glass and metal. 
Specifically, separate collection 
is carried out mainly by means of 
roadside containers, which differ 
in shape and color according to 
the material for which they are 
intended. The quota relating to 
steel packaging is treated by a fer-
rous scrap recycling plant, which 
is able to transform packaging 
waste into material ready for re-
melting for the steelworks.

have distinguished themselves in 
waste management, drastically 
reducing landfill disposal.
“In recent years Montenero di 
Bisaccia and Trieste have recor-
ded very significant collection 
figures, which testify to the great 
commitment of institutions, ope-
rators and citizens in the separate 
collection of steel packaging - 
explains Federico Fusari, Direc-
tor of the RICREA Consortium -. 
In addition, both cities were the 
protagonists of Cuore Mediterra-
neo ed.2020, the summer initia-
tive that the RICREA Consortium, 
together with Goletta Verde of Le-
gambiente, has promoted to raise 
awareness of bathers and boaters 
to differentiate properly even on 
vacation.
In the Molise municipality, the 
differentiated waste collection 
service is carried out using the 

Island, Nettuno, Vico Equense, 
Sapri, Monopoli, Fano and Co-
macchio.
More information about Cuore 
Mediterraneo and Alice’s activi-
ties on the dedicated Facebook 
page @CuoreMediterraneo.RI-
CREA

Recycling municipalities: 
Montenero di Bisaccia and 
Trieste awarded by ricrea for 
the separate collection of steel 
packaging

The municipalities of Montenero 
di Bisaccia and Trieste have been 
awarded by RICREA, the Natio-
nal Consortium for Recycling and 
Recovery of Steel Packaging, as 
part of the 28th edition of Co-
muni Ricicloni, the Legambiente 
initiative that every year identi-
fies the local Italian realities that 

Written by: Press Office Ricrea

NEWS
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rio numbers. According to data 
from the latest census carried 
out by ISTAT in 2017, the coun-
try’s metalworking industry has 
undergone a further downsizing 
compared to the previous census 
(2011). It has decreased the num-
ber of factories resulted, in 2017, 
15,241, (-3.7%) and also decre-
ased the number of employees, 
which fell below 1,150,000 units 
(-3.1%).

SURVEY RESULTS
1. There are 371,664 machi-
ne tools installed in companies  
surveyed by the survey, up 
21.6% from 2014 (the year of the  

areas) of the machine tool park 
and production systems of the 
country’s industry, as of Decem-
ber 31, 2019.
In this sense, the survey pho-
tographs the state of the Italian 
manufacturing industry (engi-
neering), proposing indications 
regarding the degree of compe-
titiveness of the entire national 
economic system. The production 
units surveyed are equal to 15% 
of the universe of companies in 
the sector; they employ 17% of 
the employees.
To better contextualize the data 
that emerged from the survey, it 
is good to consider some scena-

The fleet of machine tools and 
production systems installed in 
Italian industry is older than it 
was five years ago. In particular, 
in 2019, the average age of the 
production machinery present in 
the country’s engineering compa-
nies was the highest ever recor-
ded.
On the other hand, the degree 
of automation and integration of 
the plants grows, a sign that the 
incentive measures for competiti-
veness on 4.0 have had their first 
effects.

This, in brief, is what emerges 
from the research The Machine 
Tool Park and Production Sy-
stems of Italian Industry, created 
by UCIMU-SISTEMI PER PRO-
DURRE, the association of Ita-
lian manufacturers of machine 
tools, robots and automation, in 
collaboration with FONDAZIO-
NE UCIMU, carried out with the 
contribution of the Ministry of 
Foreign Affairs and International 
Cooperation, ICE Agency and 
Unioncamere.

The survey, carried out every ten 
years and now in its sixth edi-
tion, comes just five years after 
the previous one, with the aim of 
measuring the first effects of the 
industrial policy 4.0 adopted by 
the country.
Conducted on a representative 
sample of more than 2,000 com-
panies (with more than 20 em-
ployees), the study provides a pi-
cture of: numerosity, average age, 
degree of automation/integration, 
composition and distribution (by 
sector, company size, territorial 

Written by: Press Office UCIMU 
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The Machine Tool Park 
and the production systems  
installed in the Italian industry
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3. Compared to the two previous 
surveys (2005 and 2014), the sha-
re of machine tools over 20 years 
old grows sharply, resulting in 
48% of the total installed, com-
pared to 27% in the 2014 survey. 
However, the share of recent ma-
chines (less than 5 years old) also 
grows, resulting in 16.1% of the 
total, compared to 13.1% in the 
previous survey. This share is at-
tributable to investments in digi-
tized and interconnected machi-
nes and thus documents the start 
of the 4.0 transition, certainly 
supported by the incentives made 
available by government authori-
ties.

4. It is the traditional machines 
(removal and deformation) that 
have the most advanced age, 
equal to 14 years and nine mon-
ths and 14 years and 7 months, 
therefore higher than the park 
average. Relatively younger are 
the robots and machines working 
with non-conventional technolo-
gies (laser, plasma, waterjet, ad-
ditive manufacturing) which have 
an average age of 12 years and 5 
months.

5. Over the last twenty years, the-
re has been a progressive transfor-
mation of the machinery installed 
in Italian companies determined 
by the reduction in purchases of 
new machines with traditional te-
chnologies in favor of those with 
latest generation technologies. In 
particular, in 1999, 83% of the 
machine tools present in facto-
ries were represented by removal 
and deformation machine tools. 
In 2019, this share drops to 73%, 

did not coincide with a massive 
disposal of old systems. Therefo-
re, there has been an expansion 
of the machine park and only 
partial replacement of production 
systems already installed.

2. The average age of the machi-
nery installed in the country’s fac-
tories was 14 years and 5 mon-
ths, up by 1 year and 9 months 
compared to the previous survey 
when the figure was already de-
cidedly lackluster. This is the hi-
ghest age ever recorded since 
1975. This figure shows that the 
Italian industry is not succeeding 
in lowering the average age of its 
machinery and this is a cause for 
concern. This phenomenon can 
be explained

(a) with the fact that there is still 
a large number of companies that 
have not made investments de-
spite the 4.0 incentives. For the-
se companies, it can be assumed 
that, forced to keep old machines 
in service, even for strategic pro-
cessing, they have invested in re-
trofitting.
b) with the willingness of compa-
nies to keep in operation, for cer-
tain types of processing (marginal 
and non-strategic) dated machi-
nery that still performs their fun-
ction.
c) with the fact that the replace-
ment of machinery is a phenome-
non that is still rather restricted 
d) with the fact that the replace-
ment of machinery is a phenome-
non that is still rather limited to 
certain categories of companies, 
which we will detail in greater 
detail later.

previous survey) when there were 
over 305,520 machines present. 
The figure implies several consi-
derations:

(a) the growth is remarkable de-
spite the fact that the engineering 
sector has been experiencing a 
gradual downsizing in the num-
ber of factories for some time.
b) the factories of the sector have 
returned to invest in new machi-
nes, reversing the trend that had 
characterized the period of the 
previous survey, deeply marked 
by the crisis.

c) the acquisition of new machines 

Written by: Press Office UCIMU 
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the total installed, compared to 
12.5% in the previous survey.
b) Second level. Production lines 
(machines integrated with other 
machines or plants through the 
automatic management of to-
ols, equipment and/or material 
handling) whose share is 12.6% 
of the total number of machines 
present, more than double the 
previous survey (5.8%).
c) Third level. Systems 4.0 (digi-
tal interconnection of control and 
management systems) accounted 
for 5.6% of the total, more than 
double the figure for the previous 
survey (2.5%)

9. With respect to the size class of 
companies, beyond the snapshot 
of the distribution of the stock, it 
is interesting to study the evolu-
tion of the same over the last pe-
riod. In particular:

a) although small production uni-
ts remain in first place in terms of 
the number of machines instal-
led, the share held is conside-
rably reduced, stopping at 39%, 
compared to 45% in the 2014 
survey (when it was already in 
sharp decline compared to 53% 
in the 2005 survey).
b) there was a drop, albeit smal-
ler, in the share held by com-
panies with 50-99 employees, 
down to 21% compared to 22% 
in the 2014 survey.
c) the share held by companies 
with 100-199 employees grows, 
rising to 14.5% from 13% in 
2014.
d) better than all do the large 
companies that see the share 
grow by more than 5% to more 

b) recently installed non-conven-
tional technology machine tools 
represent more than 20% of the 
total installed.
c) Robots that are no more than 5 
years old represent about 30% of 
the total installed in factories.

7. The technological level of the 
machine park, noted, in the first 
instance, by the incidence of nu-
merical control machines on the 
total installed park, is decidedly 
satisfactory because it concerns 
54% of the technologies present 
in the factories. In 2014, the year 
of the previous survey, the share 
of numerical control machines 
was only 32% of the total. Whi-
le imagining there has been an 
increase between this and the 
previous survey (as shown by the 
overall data of the research), it 
must be considered that probably 
the share of technologies with 
numerical control was then un-
derestimated, due to the difficulty 
of tracking the presence of CNC 
in particular on the deformation 
machines that, on the occasion 
of this edition of the study, it was 
instead possible to carry out in a 
more punctual way.

8. The degree of automation/in-
tegration of production plants is 
increasing. The increase concerns 
all three levels of automation/in-
tegration but is more marked for 
IT integration systems, an ob-
vious effect of the 4.0 policies 
implemented by government au-
thorities.

(a) First level. Single machine au-
tomation is present on 13.5% of 

in favor of that of innovative tech-
nologies (particularly robots and 
unconventional technologies), 
which account for the remaining 
27%.

6. Looking, for each type of ma-
chine, at the detail of new instal-
lations, relative to the last five-ye-
ar period (2015-2019), it emerges 
that:
(a) traditional machine tools (both 
cutting and forming) with an age 
of no more than 5 years represent 
just 15% of the total traditional 
machines installed in factories.

NEWS
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and initial processing of metals 
(6.5%); precision instruments and 
electro-medical equipment (3%).

11. Regarding the geographical 
distribution of the machine fleet, 
the survey shows that Lombardy 
is, once again, the region with the 
highest number of installed ma-
chines (28%); this is followed by 
the Triveneto (18.4%), Emilia-Ro-
magna (15%), South and Islands 
(13.4%), Piedmont (13%) and 
Central Italy (12%).

SOME CONSIDERATIONS
The increase in the average age 
of the fleet to 14 years and 5 
months, i.e. 1 year and 9 months 
more than in the previous survey, 
is due to the still large number 
of obsolete machines in the fac-
tories, which account for around 
half of the installed fleet.
On the other hand, the techno-
logical level of the machine park 
has definitely grown thanks to the 
new investments made in the last 
period, investments that concern 
technologies with higher levels 
of automation and integration, 
certainly stimulated by the 4.0 in-
centive measures.

“From the results of the research,” 
noted Barbara Colombo, pre-
sident of UCIMU-SISTEMI PER 
PRODURRE, “emerges the trend 
of widening the gap between 
companies that invest and grow 
in competitiveness and compa-
nies that remain stationary. “The 
measures to support the moder-
nization of the machine park and 
to incentivize the 4.0 transition 
of the country’s manufacturing 

than 25%, against 20% detected 
in 2014.

This analysis suggests two consi-
derations: the first - obvious - that 
large companies have more than 
a quarter of the total installed ma-
chinery and are the realities that 
are currently investing more in 
new production systems; the se-
cond more “subtle” is that there is 
an ideal split between companies 
with less than 100 employees 
and larger ones. The phenome-
non of redistribution of machine 
fleet quotas with respect to size 
classes documented by this sur-
vey shows, in fact, (as, on the 
other hand, do other indicators 
not related to this research) that 
companies with more than 100 
employees perform better than 
those of smaller size.

10. Analysis of data broken down 
by sector shows that the distribu-
tion of machinery compared to 
users is much more fragmented 
than in the past. Manufacturers 
of machinery and mechanical 
equipment are the main users of 
machine tools with 35% of the 
total fleet.
This is followed by manufacturers 
of metal products, who account 
for 26% of the total. In the pre-
vious survey, this sector occupied 
by far the first place with 49% of 
the total fleet.
Third in terms of machine tool 
use is the transport equipment 
sector, at 21%.
The weight of the sectors “with 
less use of machine tools” then 
increased: electrical and electro-
nic equipment (8%); production 

sector have produced interesting 

effects but are not yet sufficient to 

ensure the digital transformation 

of the engineering industry. For 

this reason - said the president 

of UCIMU-SISTEMI PER PRO-

DURRE - it is necessary that the 

measures currently operational, 

such as tax credit for purchases 

in new traditional machines and 

with 4.0 technology, continue 

beyond 2022. Also in view of the 

growing gap between innovati-

ve companies, mostly realities 

with at least 100 employees, and 

companies stuck to old technolo-

gies, typically of small size - said 

Barbara Colombo - we ask the 

government authorities to make 

these measures structural, so as 

to allow companies to make me-

dium-long term investment plans, 

through which cadence the pur-

chase programs”.

“In addition - concluded the pre-

sident of UCIMU-SISTEMI PER 

PRODURRE - in parallel with 

this, we also ask that the tax credit 

measure for training be extended 

(which today, in the calculation, 

also includes the cost of the trai-

ner) so as to ensure that compa-

nies have proper support for staff 

updating. Only in this way the in-

vestments in technologies of new 

generation will be able really to 

assure to the enterprise improve-

ment of the productivity and the 

necessary efficiency to win the 

challenge of the competitiveness 

in the international scene”.

NEWS
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They decided to turn to Creaform, 
who helped them select the per-
fect metrology solutions to meet 
their needs, and fi nally chose 
to invest in the HandySCAN 3D  
and the MaxSHOT 3D optical co-
ordinate measuring system.

By using the new metrology equi-
pment systems, ANDRITZ Hydro 
now saves time in component 
measurement, correspondingly 
reducing throughput times as 
well. The technology’s accuracy, 
versatility and portability enable 
measurement of diffi cult to ac-
cess objects, in harsh manufactu-
ring environments. Furthermore, 
process reliability has been stren-
gthened by faster measurements 
in additional intermediate steps, 
and the annual savings provides 
them with a quick return on in-
vestment.

“Creaform technology has taken 
us to a new level. We can now 
digitize and measure parts for 
which our conventional measu-
ring equipment was not designed 
for. This measurement technology 
is simply innovative as well as 
easy to use” says Yener Korkmaz, 
Head of Measurement Technolo-
gy at Andritz Hydro Ravensburg, 
Germany.

ANDRITZ HYDRO Measurement 
Capability Taken to a New Level 
by Creaform’s Portable Metrology 
Solutions
The addition of the HandySCAN 3D and the MaxSHOT 3D to their me-
trology equipment enabled the company to digitize and measure parts 
that were previously impossible to service.

Leinfelden-Echterdingen, Germany, May 20, 2021—Creaform, the wor-
ldwide leader in portable 3D measurement solutions and engineering 
services, is proud to have won ANDRITZ Hydro GmbH as customer, 
a global supplier of electro-mechanical equipment and services from 
“water-to-wire” for hydropower plants. Andritz extends with the Cre-
aform solutions its metrology portfolio being now more fl exible with 
the portable solutions and able to respond more quickly to internal and 
external measurement requests.

Headquartered in Vienna, Austria, with over 50 locations in more than 
25 countries worldwide, ANDRITZ Hydro was looking to improve its 
measurement capabilities by addressing limitations experienced with 
their conventional equipment, such as laser trackers and measuring 
arms. With their rigid set-ups unsuitable for manufacturing environmen-
ts due to vibrations and thermal variations, these systems lacked the 
fl exibility, the speed and the ease of use that the company was looking 
for.

from the business world 
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relationship to the customer that has previously purchased three other 
Weldacs, most recently another Compact Weldac that was successfully 
delivered and commissioned earlier this year.

The latest order, which arrived at the customer in April, originally inclu-
ded commissioning and start-up by an EFD Induction service engineer 
who would spend three days on site. 
“Because of the new wave of Covid, we realized we may run into prob-
lems sending a service engineer from Norway”, Pål says. “So, we alerted 
the  customer and agreed it would be better that an engineer from EFD 
 Induction India should do the job.”

However, as the Covid situation in 
India quickly evolved into a full-
blown crisis, travel restrictions be-
came ever stricter, particularly for 
people from India. Ultimately, na-
tional borders were closed comple-
tely. 
“It was actually the customer that suggested we do remote commissio-
ning”, Pål says. “And, as we had already done this successfully on seve-
ral occasions earlier this year, we thought it was a good idea.”
The new Compact Weldac was a retrofi t that was going to replace an 
existing Chinese welder. “The customer is obviously quite familiar with 
EFD Induction equipment, so we were confi dent that they would have 
no trouble on their side of the process”, Pål says.
First, there were two video conferences so that both parties could pre-
sent their requests and agree on which preparations had to be done 
before the commissioning could take place. When the date was set, the 
customer’s team knew exactly what to do and who to call if they had 
any questions. 
“The customer prepared the ethernet connection to the Weldac control 
system, so that our service engi-neer had remote access to the machine”, 
Pål says. “They also stayed in touch via WhatsApp, Teams and e-mail for 
all necessary communication during the commissioning. There were a 
few challenges under-way but nothing that couldn’t be easily solved.”
The customer is already in negotiation for yet another Compact Weldac 
to be delivered in July, and they actually want remote commissioning 
for that one too. 
It will probably still be a while before remote commissioning and repair 
will become the new normal, but there is no doubt that with or without 
Covid-19 remote access will play a bigger part in supporting our custo-
mers in the years to come. As digitization and Industry 4.0 evolves, it 
will probably be part of the regular service our customers will come to 
expect from us – and with the fully digital control system, EFD Induction 
is prepared.

Digital control 
system:
Remote 
commissioning
The introduction of EFD In-
duction’s new digital control sy-
stem early last year has proven to 
be timely. As Covid-19 continues 
to complicate travel plans, the 
ability to perform remote com-
missioning is invaluable.

The Covid-19 pandemic has 
brought several unforeseen chal-
lenges for many industries. Travel 
bans, closure of domestic and 
international borders, quaranti-
ne requirements and  restriction 
of visitors have caused serious 
delays in repairs and commis-
sioning – particularly where spe-
cialized personnel were required 
from manufacturers. Consequent-
ly, companies have had to look 
for alternative ways to ensure that 
production and services can be 
maintained. 
When a major steel products 
manufacturer in the Middle East 
ordered a new Compact Wel-
dac tube welder last November, 
a new approach was required to 
successfully complete commis-
sioning, and this is where the 
digital control system has come 
into its own – turning a problem 
into an opportunity. “Remote 
commissioning solved our pro-
blem when we couldn’t go to the 
customer”, says  Project Manager 
Pål Haugerud at EFD Induction 
Norway. 
EFD Induction has a longstanding 
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GorillabelTM from InfoSight 
Corporation Provides Identi� cation 
and Traceability in Highly Abrasive 
Environments  
InfoSight Corporation is dedicated to bringing identifi cation and trace-
ability solutions to every imaginable application. Highly abrasive envi-
ronments are tough on components, and obviously just as tough on any 
identifi cation of those components.  InfoSight introduces GorillabelTM 
to identify components used in highly abrasive environments, such as 
oil drilling and fracking.  

The identifi cation label, which is pre-marked by InfoSight, is a tran-
sparent Gorilla® Glass disk. InfoSight recommends countersinking the 
label into a shallow machined pocket so the surface of the component 
remains level. After severe abrasion, wiping the label with a liquid whi-
ch matches the glass index of refraction restores its clarity.  

The label will survive anything the component must survive, including:
• boilouts - cleaning at or above boiling temperatures (100oC/212oF)
 and high pH (12 or above)
• long term immersion in temperatures over 300oC (570oF)
• extended slurry abrasion  

This rugged barcoded label 
was developed for downhole 
petroleum drilling component 
identifi cation. Other potential 
applications include fracking 
components, mining componen-
ts, and bulldozer and backhoe 
parts. Data vital to the opera-
tion of each component, such as 
maintenance records and length 
of service, becomes immediately 
available to the operator with a 
simple smart phone scan.  This is 

useful for planning maintenance on equipment and reducing risks to 
both production and safety.    

InfoSight remains committed to bringing identifi cation and traceability 
solutions to the most extreme environments. Visit www.infosight.com to 
learn more or to contact a representative.     

KASTO 
expands the 
KASTOmicut 
saw series
KASTO expands its KASTOmicut 
saw series with the AE 4.6 ma-
chine model to provide the user 
with a broader range of applica-
tions. The version based on the 
KASTOmicut E 4.6 does not fail 
to impress with its high degree of 
safety while delivering excellent 
cutting results even with diffi cult 
to cut materials.

With the swivelling frame band-
saws from the KASTOmicut se-
ries, the specialist for metal-cut-
ting technology has successfully 
established a versatile market so-
lution developed especially for 
use in workshops. The series is 
designed for effi cient crosscuts 
and mitre cuts of tubing, profi les, 
and solid material. The cutting 
range of the new model expands 
up to 460 millimetres; one-si-
ded mitre cuts are possible up to 
60° depending on the material 
geometry and dimensions. The 
KASTOmicut AE 4.6 offers users 
numerous advantages: For exam-
ple, a precision ball screw drive 
and round guide enable the feed 
vice to be positioned precisely. 
As a result, cut-piece lengths can 
be cut with a high degree of ac-
curacy.

Deviations in the surface quality 
of the cutting material can be off-
set through the pivoting mount of 
the feed vice. This prevents inac-
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Russian Metal Fair Quartet live 
successfully held in Moscow 
Three days full of technological innovations, products and services, live 
meetings and talks in Moscow; the Russian metal fairs wire Russia, Tube 
Russia, Metallurgy Russia and Litmash Russia were held at the EXPO-
CENTRE exhibition center from June 8 to 10, 2021. 
About 200 companies from 11 countries participated in the top regional 
event of the industries. In addition to Russian companies, exhibitors 
from Germany, Italy and Turkey were strongly represented. 
In addition to machinery and equipment for wire production and wire 
processing, current technologies in the fi elds of tube production, tube 
processing and tube machining; machinery, plants, equipment and so-
lutions for the casting and processing industries as well as for metallur-
gical processes were on display. During three days of the exhibition, 
trade visitors were able to learn about the wide range of products and 
services offered by Russian and international exhibitors. 
The Metal Plaza lecture area complemented the lively trade fair acti-
vities in the halls with a comprehensive supporting program of factual 
lectures, workshops and seminars, which took place safely and at a di-
stance under strict hygiene regulations. 
In the German Pavilion, German companies showed their colours in 
Moscow - “Here we go again!” was the unanimous opinion of the exhi-
bitors, who visibly enjoyed the personal encounters and technical di-
scussions at the exhibition stands. 
Industry key players such as Rosendahl Nextrom, Maillefer Extrusion, 
Niehoff, Kambak, Heinrich-Wagner Sinto, Inductotherm and Eges came 
to Moscow to meet their customers and establish new business con-
tacts, thus making a clear commitment to the trade fairs in Russia. 

More information at: www.wire-russia.com, www.tube-russia.com, 
www.metallurgy-russia.com, www.litmash-russia.com

curacies and ensures a high de-
gree of process reliability – even 
with materials requiring more 
complex processing. A full en-
closure made with durable sheet 
metal in combination with a li-
ght curtain provides a high level 
of safety. Easy access to the saw 
greatly simplifi es the setup opera-
tion. In addition, thanks to a rota-
table operating panel, users can 
work comfortably and ergonomi-
cally on the machine.
Cut-pieces can be discharged in 
various ways: They can be moved 
into a container by positioning 
the chute on an incline. By swi-
velling the chute into a horizontal 
position, longer cut-pieces can 

be discharged from the machine 
via a roller conveyor. If the user 
inserts an additional element, op-
timum use of the operating ran-
ge is ensured when making layer 
cuts. The KASTOmicut AE 4.6 
works with a modifi ed spur gear. 
By doing so, the bearing position 
of the gear-sided running wheel 
can be attached extremely clo-
se to the force application point 
enabling optimum blade tension. 
The use of carbide band gui-
des and a ball bearing mounted 
band back guide enables precise 
guidance of the sawband. Users 
achieve excellent processing re-
sults.
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strongest and best performing RF 
products available,” continued 
Opra. “By coupling large aspects 
of the RF system into single com-
ponents or repeatable tiles, our 
customers can reduce weight 
enormously over competing sup-
pliers. This is of prime importance 
for many players in the ‘New Spa-
ce’ market particularly.”

The SLM®500 is a multi-laser sy-
stem with up to four 700W lasers 
working simultaneously. It featu-
res closed powder handling with 
automated powder sieving and 
supply during the build process 
without any powder contact. The 
ability to change the build cylin-
der minimizes machine downti-
me, maximizes productivity and 
reduces cost per part. Due to a 
smart assembly in the build en-
velope, Optisys produces several 
individual components in one 
build process with the SLM®500 
– something that is particularly 
effi cient and not possible with 
conventional manufacturing 
methods.

Sam O’Leary, CEO of SLM So-
lutions, emphasizes: “We are 
proud that metal-based additive 
manufacturing is making such an 
important contribution to space 
missions. This deployment de-
monstrates how robust the parts 
produced with SLM® technolo-
gy are. Innovative, top-tier com-
panies such as Optisys continue 
to drive additive manufacturing 
forward and bring it to other pla-
nets. It makes us proud to enable 
their success.”

SLM Solutions Lifts o� : Optisys Uses 
SLM® Technology to Manufacture 
Parts for Space Missions
Lübeck, June 14, 2021. Optisys, an advanced turnkey antenna and ra-
dar product supplier, uses the SLM®500 to manufacture parts used on 
space missions that include the moon. SLM® technology offers multiple 
advantages but of particular interest to space companies is that par-
ts can be manufactured using topology optimization to produce light, 
compact and robust designs, built to withstand the harsh conditions of 
space.

Optisys is a revolutionary RF product development and manufacture 
company with a unique approach to creating highly integrated products, 
enabled by metal additive manufacturing. Its well-known customers 
rely on its broad spectrum of solutions, which includes feeds, slotted 
fl at panels and phased arrays for antenna and radar applications used 

everywhere from sea to outer space.

With the SLM®500, the company now 
owns a high-tech metal additive manu-
facturing system; excellent for producing 
high-strength metal components. Janos 
Opra, Optisys CEO, explains: “We are 
a company that wouldn’t exist without 
additive manufacturing. The SLM®500 
gives us exactly what we need, for exam-
ple, to manufacture antennas used on 

space missions.” To do this, the components produced must be able 
to withstand the harsh conditions of the entire range of space environ-
ments from Low Earth Orbit (LEO) to deep space probes. Opra explains: 
“The atomic oxygen in the atmosphere virtually sandblasts the parts. 
They also must withstand high heat loads, and extreme temperature 
cycling, on other planets. The SLM® parts are not only lightweight, but 
they can also manage harsh conditions and are particularly robust with 
excellent performance.” 

Compared to conventional manufacturing methods, SLM® technolo-
gy can produce lightweight components by integrating internal hollow 
structures while maintaining a consistently high component quality. 
Even small reductions in weight, through component integration, can 
lead to enormous cost advantages through a reduction in launch costs; 
which are priced per kg and are a major cost driver for space compa-
nies. Due to these unique advantages and the pressure to keep costs to 
a minimum, conventional manufacturing methods are hardly an option 
for major players in the space industry. 
“Additive manufacturing technology ensures we can create the lightest, 
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te the quality of their products along with their service and support.” 

“We’re delighted that Sharpe Products has chosen to invest in yet 
another Unison Breeze tube bending machine,” comments Unison 
Ltd’s Managing Director, Alan Pickering. “Sharpe Products is one of 
our longest-standing customers. Following the purchase of this latest 
Unison Breeze model, Sharpe Products will have one of the most com-
prehensive line ups of Unison’s infi nitely controllable all-electric ma-
chines in North America. Paul Krickeberg’s insight regarding the value 
of all-electric tube bending, has helped make Sharpe Products one of 
the leading specialists in custom pipe and tube bending in the US today. 
All-electric tube bending technology, with all the advantages of automa-
tic setup, has equipped Sharpe Products with the ability to take on all 
manner of tube manipulation challenges, including projects involving 
traditionally diffi cult to bend alloys.” 

The 80 mm single-stack Unison 
Breeze machine was chosen by 
Sharpe Products for its ability to 
deliver the accuracy and reliabi-
lity necessary to meet the strict 
tolerances required by the com-
pany’s customers in industries 
such as aerospace, automotive 
and medical device. It is equip-
ped with Unison’s recently up-
graded Unibend software, which 
offers cycle time speed improvements in the region of 25% compared 
to earlier versions and incorporates new teach routine and simulation 
features.

Like all Unison Breeze tube bending machines, the 80 mm (maximum 
tube diameter) Breeze offers rapid setup, fast tooling changes, excep-
tional power, rigid mechanical design, and all-electric control for ri-
ght-fi rst-time repeat sub-contract work, or immediately after producing 
a single trial part. These are all attributes that Unison Ltd believes make 
its Breeze models the ultimate tube manipulation machines for busines-
ses specialising in small batch production runs. Other Unison Breeze 
machines operated by Sharpe Products include a 50 mm (2”) Unison 
Breeze-Revolution tube bender – a machine equipped with a novel ro-
tating head, enabling it to make left-hand and right-hand bends in one 
continuous manufacturing cycle. Sharpe also has 76 mm (3”), 80 mm 
(3”) and 130 mm (5”) multi-stack Breeze machines - machines able to 
accommodate several tools for rapid changeover in between bending 
cycles - and a 100 mm (4”) single-stack model. 

Eighth Unison 
Breeze machine 
for leading North 
American tube 
and pipe forming 
company
Sharpe Products, one of North 
America’s leading specialists in 
custom tube and pipe bending, 
has purchased its eighth Unison 
Breeze all-electric CNC tube 
bender. The machine, an 80 mm 
(3”) single-stack model, will be 
installed at Sharpe Products’ 
Wisconsin-based manufacturing 
centre, where it will be used to 
further expand the company’s 
production capability for its in-
creasingly diverse customer base. 

Sharpe Products and UK-based 
Unison Ltd have a long and proud 
history of working together. Shar-
pe’s President and CEO, Paul 
Krickeberg, bought into the con-
cept of all-electric tube bending 
many years ago, when it was still 
a relatively new technology. “Our 
new Unison Breeze tube bending 
machine will help further support 
our capacity to offer short lead 
times and consistent accuracy 
– attributes that are essential to 
our customers,” says Paul Kricke-
berg. “We’ve been pleased with 
the work that we can produce on 
our Unison machines. Unison Ltd 
is one of our vendors of choice 
for our tube bending equipment. 
We’ve worked with Unison Ltd 
for nearly 20 years and apprecia-
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Turnaround for machine tool industry
Positive quarterly result in orders for fi rst time since mid-2018 

Orders received by the German machine tool industry in the fi rst quarter 
of 2021 were 26 per cent up on the same period last year. Orders from 
Germany rose by 10 per cent. Foreign orders, however, were 35 per 
cent higher than in the previous year.  

“For several months now, the industry has been registering improving 
sentiment among customers. This is now fi nally being refl ected in the 
fi gures,” says Dr. Wilfried Schäfer, Executive Director of the VDW (Ger-
man Machine Tool Builders’ Association) in Frankfurt am Main, com-
menting on the result. However, the low basis of the fi gures in the fi rst 
quarter of 2020 was also part of the reason for the strong growth, as 
demand fell away sharply from March 2020 as a result of the pandemic. 
Comparison with the fi rst quarter of 2019 therefore provides a more 
realistic picture. Here, total orders are still 14 per cent below the level 
at that time, while foreign orders are just 1 per cent higher. “That means 
we still have a long way to go before we return to a reasonable level,” 
Schäfer sums up.  

The upward trend in foreign orders in the current year is primarily attri-

butable to the non-euro economies. Here, China is driving the global 
economy forward and fuelling demand. It has been joined in this role 
by the new beacon of hope, the U.S. However, the recovery is relatively 
broad-based, as Europe is now also reviving. Many areas have a lot of 
catching up to do. 
The positive picture is completed by the capacity utilisation fi gure, whi-
ch has risen from a low of 67 per cent last summer to its current rate of 
79 per cent.  

Employment represents a delayed 

indicator of economic develop-

ment, and is falling at present. 

In February, the sector employed 

around 7 per cent fewer people 

overall than in the previous year. 

This translated into 66,800 men 

and women. “This is a very mo-

derate fi gure compared to the 

decline in production and or-

ders. It shows how important it 

is for companies to retain their 

well-qualifi ed staff. Short-time 

working was a great help here,” 

says Wilfried Schäfer.  

Nevertheless, companies are 

struggling elsewhere. Bottlenecks 

in supplies are hampering pro-

duction. In a recent pandemic 

survey, almost half of the machi-

ne tool manufacturers surveyed 

said they were experiencing se-

rious problems with the supply 

of electronic components, espe-

cially controls. 46 per cent were 

experiencing diffi culties with ste-

el and metal products. “Compa-

nies are already voicing fears of 

not being able to process orders 

on time because of the severe 

disruptions in the supply chain,” 

Schäfer reports. 

The VDW expects production 

levels to increase by 6 per cent 

in the current year. The resulting 

volume of 12.9 billion euros is 

above that of the 2009/2010 fi -

nancial crisis, but still far below 

the record years 2018 and 2019. 
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John Guest 
introduces 
the new JG 
Under� oor 
Heating range.
Complete solutions for underfl o-
or heating systems  more effi cient 
and safer

Combined with SharkBite Nexus 
Push-Fit fi ttings for Plumbing and 

Heating, JG Underfl oor Heating 
offers maximum comfort and ef-
fi ciency in new construction and 
renovation.

John Guest, a company of the 
RWC Group - pioneers in Fluid 
Technology with over 70 years 
of experience and manufactu-
rers of innovative solutions in the 
heating and plumbing industry 
- introduces the new complete 
JG Underfl oor Heating range, 
suitable for both new installation 
projects and renovations and ex-
tensions of residential and com-
mercial buildings. JG Underfl oor 
Heating systems incorporate the 
best of the latest technologies.

The new range makes it possible 

to develop more energy-effi cient un-
derfl oor heating solutions that outper-
form traditional systems and provide 
more comfortable environments.

From Easy Fit pipe fastening systems, 
to pre-assembled and compact Pu-
sh-fi t polymer manifolds, JG Under-
fl oor Heating provides a complete 
underfl oor heating system that is effi -
cient and easy to install. 
With SharkBite Nexus push-fi t fi ttings available in a variety of diameters 
and compatible with Pex-a, Per-t and Multilayer pipes, JG Underfl oor 
Heating systems are a quick and easy solution that requires no equi-
pment and greatly improves uptime for professionals and contractors, 
ultimately saving up to 70% on installation time. 

SharkBite Nexus fi ttings withstand pressures up to 10 bar and tempe-
ratures up to 95°. They are also extremely resistant to corrosion and 
guarantee an operating life of at least 50 years.

“In summary,” says Aldo Ferrero, Business Development Manager and 
P&H Specialist at RWC, “the JG range, with its applications and solu-
tions, responds effi ciently and effectively to the needs of the market 
while maintaining a high technical performance of the system in accor-
dance with current regulations. In compliance with the most stringent 
toxicological and hygienic requirements, all system components are su-
itable for the passage of drinking water and do not release odors or toxic 
substances, to offer users peace of mind and safety at all times.” 

Among the innovative solutions for the control and safety of plumbing 
applications, RWC also includes in its range the Reliance Anti-Legio-
nella Valve, a valve with features that allow the maintenance of water 

recirculation in the expansion tank, pre-
venting stagnation and the consequent 
proliferation of the bacterium itself.

“John Guest solutions for radiant sy-
stems are a valid response to the incre-
asingly widespread demand for comfort 
and energy effi ciency. Thanks to the pu-
sh-fi t technology of which we are the 
creators and pioneers, Nexus SharkBite 
fi ttings are also the optimal solution for 
water supply in the water system,” ad-
ded Ferrero.
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Substantive help for schools
To ensure that students are always aligned with the needs of the world 
of work, SDProget Industrial Software offers the School Kit: a package of 
its main CAD software designed specifi cally for schools and universities.

With the aim of encouraging young people to acquire fundamental skil-
ls in the professional fi eld, useful to take their fi rst steps in the working 
world, SDProget Industrial Software has undertaken a series of collabo-
rations with the world of school education.
Through collaborations with schools and universities, SDProget empha-
sizes the importance of offering young people the right combination of 
theoretical study and concrete experimentation and wants to highlight 
the fundamental role that companies play in this regard.
With this in mind, for several years now SDProget has successfully lau-
nched a program of supply, with special licenses, of all its products to 
technical secondary schools and universities and, to date, more than 
150 institutions have joined the initiative.

Specifi cally, the School Kit includes:
SPAC Automazione, the CAD/CAE solution for electrical design dedica-
ted to industrial automation and special machines;
SPAC Start Impianti, the CAD software designed to design electrical sy-
stems in the civil, industrial and tertiary sectors;
SPAC EasySol, the CAD created for the design of photovoltaic systems 
and able to combine scientifi c rigor with great ease of use.

“We, as companies, have a responsible role in the training of young 
people: by giving schools and universities the opportunity to use our 
solutions and our products, we can offer young people the chance to get 
closer to the world of work. We must have the courage and foresight to 
invest in young people and their training, because they will be the wor-
kers of tomorrow,” says Ivano Toffoletti, General Manager of SDProget 
Industrial Software.

Combilift’s 
60,000th truck 
delivered
The Irish manufacturer Combili-
ft recently marked a further mi-
lestone when its 60,000th unit 
came off the production lines at 
the company HQ in Monaghan 
and was shipped to the other side 
of the world. The customer taking 
delivery of this special forklift is 
Metroll, a leading Australian ma-
nufacturer and supplier of steel 
building products including roo-
fi ng, cladding, rainwater, structu-
ral and fencing.

Metroll has branches across 
the country, and the new Com-
bi-CB3000 will be a further ad-
dition to its fl eet of 13 Combili-
fts that are operating throughout 
the Metroll Group, with another 
10 already on order. These range 
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Martin McVicar commented: “This is a great achievement for Combilift, 
particularly as almost every truck we manufacture is a one-off, desi-
gned for specifi c and individual requirements. There are very few other 
companies, if any, that can offer this level of customisation whilst ma-
nufacturing in such volume. The fi rst half of this year has been by far the 
best in our 23 year history for the number of orders we have received 
– not just for Combi-CB models but across our complete product range.”        

Chris Littlewood, Country Manager of Combilift Australia said: “The 
Combi-CB 3t model is the most popular unit in the Australian market 
and accounted for 50% of the machines we sold in the year ending Mar-
ch 2021. So we are particularly pleased that it is one of our customers 
in this country that has been able to receive this landmark machine.”   

Following the successful collaboration with Metroll in Australia, Com-
bilift now also supplies its trucks to the company’s Californian based 
operations too. “We have often found that a recommendation from one 
country leads to sites elsewhere adopting the same material handling 
processes with our products,” said Martin McVicar. “So we’d like to 
congratulate Metroll on taking delivery of our 60,000th truck, and thank 
them for their continued support over the years.” 

from 3t multidirectional units to a 
highly customised 10t model. 

Combilift number 60,000 will be 
working at the site in Toowoomba 
and has been fi tted with features 
such as 4.9m triplex mast with a 
3050mm spreader to safely and 
easily manage the long loads that 
are typically handled by Metroll.  

According to Metroll Operations 
Manager Vic Josephs “Like most 
businesses we are very busy and 
we’re also growing at a signifi -
cant rate, so space has become a 
premium resource. With this unit 
we can utilise our space more ef-
fi ciently whilst at the same time 
operating safely. Safety is of pa-
ramount importance. This forklift 
allows our machinery to get into 
tighter spaces and for us to space 
our racks more closely together 
to maximise factory fl oor space.”

Combilift CEO and Co-Founder 
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curious news

Cathode-ray tube televisions are back 
in fashion: thanks to retrogaming
Digital technology, fl at screen and liquid crystal panel? No thanks. Old 
vintage televisions, the good old “cathode ray tube”, are making a co-
meback (and cost a lot). Bulky, wide but above all thick, with a nice 
round belly to house the kinescope mechanism, the so-called “Braun 
tube” by the German physicist Karl Ferdinand Braun, which the An-
glo-Saxons call “cathode-ray tube” (Crt), a technology that we thought 
it had been forgotten and that instead it has just come back into fashion 
thanks to the fans of old video games, the so-called retrogaming.
Older TVs have bad resolution, low refresh rate and side distortions due 
to the concave shape of the screen, what experts call optical aberra-
tion. But they are, precisely because of these characteristics, the original 
“output peripheral” of old video games, both in the now disappeared 
arcades of bars and in the living rooms, where the Commodore 64, the 

Atari Vcs or the NintendoES were at-
tached to play four and eight bit. The 
old televisions, the ones we threw in 
the trash or stored out of laziness in 
our grandmother’s house, have sud-
denly become sought after and pre-
cious: on eBay you can fi nd old Sony 
Trinitrons for three hundred euros. 
And other brands travel around 200 
euros, up to peaks of more than 500 

for the rare 32-inch Crt 16: 9 format with stereo surround sound.
The return to analog and cathode ray tube is thanks to retrogaming, the 
passion for original video games of the eighties and nineties, low-tech 
but high quality alternatives to the ugly steroid games that today you 
can buy or download for Playstation 5 or Xbox One. Games that have 
made history, from fi ghting games like Tekken to driving games like the 
fi rst Sega Rally, passing through hundreds and hundreds of titles that 
have disappeared today. There is the skill in the gameplay, of course, but 
there is also the effect of nostalgia, a bit like with photographs on fi lm 
or vinyl records.
Some of these old video games have been “saved” and are preserved in 
virtual format by the Internet Archive, but the best, fans say, are those 
that can still be found in the markets or on eBay in their original formats: 
large memory cartridges like a pack of cigarettes to be inserted on the 
faceplate of vintage consoles. To be connected to the old, but still cur-
rent, cathode ray tubes.

Drink the yard of 
ale, a traditional 
British pub 
ceremony
A one meter long glass tube with 
a bulb at the end, from which to 
drink more than a liter of beer 
without ever stopping. It is the 
yard, a glass about a yard long 
- just under a meter - in length, 
which explains the origin of the 
name, and very narrow, which 
holds about two imperial pints of 
beer, which is equivalent to 1.14 
liters. The glass is shaped like a 
light bulb at the bottom and an 
enlargement shaft which makes 
up most of the height.
Drinking yard of ale is a traditio-
nal ceremony in Great Britain: 
the aim is to drink the full amount 
of beer without pausing to brea-
the, as quickly as possible, be-
cause when a yard glass is raised 
it is diffi cult to stop drinking. You 
have to rotate otherwise you risk 
getting wet. Laughter guaranteed, 
considering the alcohol content 
in British pubs.
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� e world of 
Super Mario 
in the Super 
Nintendo World
The very fi rst Super Nintendo 
World, a Nintendo-themed amu-
sement park, hosted by Universal 
Studios Japan in Osaka, is open: 
currently only the Super Mario 
tube world has been reprodu-
ced, with blocks, gold coins and 
Piranha Plants, but in the future 
the park will also give space to 
other universes such as Pokémon 
or Zelda.
Many curiosities await visitors, 
from smart bands, a digital clock 
that allows you to store all the 
prizes won in the various at-
tractions, to the Mario Kart track 
in augmented reality thanks 
to the special visors. Scattered 
around the park, which can be 
visited with the little dinosaur Yo-
shi’s train, are the blocks with the 
question mark that can be “hit” 
to get coins; you can also parti-
cipate in interactive mini-games 
and obtain three keys, necessary 
to enter the challenge and face 
Bowser Jr. and his allies, the ene-
mies of Super Mario.
Lunch break in Toad’s mushroom 
house, where you can order Ma-
rio’s Bacon Cheeseburger with 
mushrooms and pecorino, the 
Piranha Caprese plant with moz-
zarella, tomato and basil, or the 
Block Tiramisu. Prices? From 40 
euros for children to over 100 for 
the ticket valid for two days. In 
addition to traveling and staying 
in Japan, of course.

US businessman Victor Luis buys 
Cinelli bikes and Columbus tubes
The American businessman Victor Luis, 
through Asobi Ventures Inc, has acquired the 
majority stake in Gruppo srl, the parent com-
pany of the prestigious Italian bicycle manu-
facturer Cinelli and the historic manufacturer 
of tubes for Columbus frames, with the aim 
of expanding their global presence.
Cinelli, founded in 1947 by former professio-
nal racer and Italian champion Cino Cinelli, 
has always been a reference point for world cycling. The iconic Cinelli 
Supercorsa is the oldest road bicycle model still in production in the 
world; the Cinelli Lasers have won 28 Olympic and world track gold 
medals, more than any other bicycle in the history of this sport.
Columbus was founded in 1919. Columbus is a leader in the production 
of precision steel tubes for aviation, modern furniture and for the best 
brands of bicycles. Cycling champions such as Coppi, Anquetil, Mer-
ckx, Moser and many others raced with Columbus tubes.

Twelve kilometers of pipes to heat the 
church of the “Immaculate Heart” of 
Cuneo
12 km of pipes for underfl oor heating, installed under the more than 
one thousand square meters of gray-pink granite which will be restored 
at the end of the works; 203 loudspeakers and another 26 large lamps 
suspended from the ceiling, plus 140 meters of “strips” of LED light 
along the glass edge that runs between the ceiling and walls. Work is 
underway in the Church of the Immaculate Heart of Mary in Cuneo: 
construction sites started at the end of May and should be fi nished by 
next October, with the functions moved to the crypt, or in the “lower 
church” at street level.
After more than half a century - the church was completed in 1970 - the 
parish decided to fi x the heating (in addition to the lighting and the au-
dio system) to reduce costs and times: despite the switch to district he-
ating, it took 12 hours to bring the temperature in the large room of the 
upper church was 18 degrees, so from November to Easter the services 
were celebrated in the lower church.
From October this will no longer be the case, thanks to an intervention 
costing 630,000 euros, of which 120,000 came from the generosity of 
the parishioners.
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Coil tube machining continues to be one of the fastest growing sectors in the world of machine tools. 
Progress in this sector, perhaps more than in any other, is unrelenting and this is because there is a 
need to offer users machines that can save time, but also costs. Hence the relentless drive to develop 
an ever-increasing number of technologies capable of satisfying the widest range of tube processing 
needs. This drive is then fuelled by the customers’ own requests, a further stimulus to improve first the 
research and then the final product to be positioned in a competitive market. Every company in this 
dynamic sector is therefore always looking for the best possible balance between various factors so as 
to be able to realize and optimize machines and tools capable of being versatile. Below are some of the 
main companies on the market with their new products and the reasons behind their choices. 

SPECIAL TUBE ROLL FORMING
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BLM

Lasertube LT8 – choose the confi guration that suits your requirement
BLM GROUP debuted the LT8 in 2006. It became an instant success. Over 
the years the technology evolved and the LT8 became LT8.10 and later the 
LT8.20. The LT8 family is the most popular Laser tube cutting system in the 
world. 

It is easy to understand why. Some of the reasons are listed below:
- Capacity to cut a wide range of tube – from 12 mm to 240 mm dia. round 
tube and 12 mm x 12 mm to 200 mm x 200 mm square hollow sections 
(SHS), rectangular hollow sections (RHS) and open profi les. Apart from 
regular sections, it can also cut non-standard shapes (special sections) and 
has the capacity to be extended to some H and I beams;
- Double automatic loader;
- Totally automatic change of production;
- Tilt head enabled capability to execute chamfer cuts;
- “Spoon” device to guarantee clean inner surface of round tubes;
- Series of Active Tools to improve productivity and precision;
- Flexibility with multiple loading and unloading options in terms of both length and position.

INTERNATIONAL MAGAZINE FOR TUBE, PIPE AND BARS

www.tubetoday.com
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COMETO

SOCO

MTF63 pipe cutting machine
The Cometo MTF63 pipe cutting machine is suitable for processing steel tubes 
with diameters up to 8.0 mm with the roller straightening system.
The MTF63 machine is assembled on a electro-welded frame 
specifically designed to allow you to compose the machine 
to meet every need using straighteners of 
various sizes and three different types of 
feeders.
The cutting system consists of a mold 
with blade cut and driven by our electric 
press with a Brushless motor
 
The unloading system of the bars is for a maximum 
length of 2000 mm and a minimum of 230 or according 
to customer requests
Another advantage of the MTF machine is its extreme silence, a very important value to consider for operators 
who have to deal with this type of machines on a daily basis.

Replacing Saws with Tube Lasers: A Clear Trend

The Challenges of Tube Materials Fabricators in the Automotive Industry
Due to gas emission regulations, automakers are reducing weight and vehicle structure mass to improve fuel 
economy, with several advanced materials being used.  High-Strength Steels, Aluminum (Al) and Magnesium 
(Mg) alloys, and other composites are lighter and more resistant, but also harder to cut. The harder the materials, 
the slower the sawing process and shorter the saw blade life. 

Advantages of Laser Cutting Machines 
Over Sawing Machines
While conventional methods of tube 
cutting work well, laser technology is 
more efficient, reliable, cost-effective, 
faster, and can satisfy the growing 
demand of manufacturing and 
production.  
With a higher performance with 
different materials, tube lasers have a 
long list of advantages for fabricators:
 
- Cut More of Everything: SOCO’s 
tube lasers different resistant materials 
– Mild Steel, High Tensile, Stainless, 
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Titanium, Aluminum – keeping high performance and speed.
 
- Precision and Accuracy: By using fiber optics and an efficient cutting head, a precise cut is produced 
without the issues related 
to saw blade run-out and 
straightness. SOCO’s 
tube lasers can cut parts 
as short as 2 mm (less 
than 1/10”). With a small 
laser beam of 0.1 mm, there 
is also less wastage per cut, as 
opposed to the 1~3 mm material 
loss caused by different blade thicknesses, 
resulting in more pieces produced per 
stock material.
 
- No Deformation or Damage: Cutting finish quality is extremely important for 
tube fabricators. Traditional cutting methods can damage the material surrounding the 
cut: clamping and metal chips can damage the surface and deform the tubes. Laser cutters have no direct 
contact with the tube, and the cutting process doesn’t produce metal chips: parts are nearly flawless and 
usually do not need to be deburred or chamfered after the cutting.
 
- Lower Maintenance Costs: As laser technology is a contactless process, there is no friction that can cause 
tool wear-out. Saws, on the other side, need periodic maintenance: to make high-quality cuts, the blades need 
to be resharpened often and eventually replaced.
 
- Lower Cost Per Cut: As saw blades need to be replaced, resharpened, and recoated, they are a considerable 
part of production costs. In addition, manufacturers need to manage a stock of blades for different types by 
applications and tube sizes, which requires management and floor space. Aside from cutting gases, nozzles 
and electric power, there are few consumables in laser cutting. Management, maintenance costs and downtime 
are all significantly reduced. All these factors contribute to a lower cost per part produced.
 
- Automation: Laser cutting machines can be easily integrated with other SOCO solutions so that factories 
can achieve different levels of automation and increase productivity.
 
A Tube Laser Like No Other
While there are various types of tube lasers in the global market, the SOCO SLT-RoundCut Series is the first of 
its kind in the world. Dedicated to straight cutting and with the possibility to easily connect to other processes, 
it is one of SOCO’s most successful lasers.  Equipped with 4 Servo Axis and a 1 kW Fiber Laser (other powers 
are optional), automatic loader, and with outputs as short as 2 mm and up to 4.5 meters, this series offers 
superior performance for all types of tubes.  
The SLT-RoundCut series can also be integrated into other SOCO’s standard solutions, such as deburring, 
chamfering, washing for spatter removal, length measuring, and stacking.
 
A Clear Trend in the Tube Manufacturing Industry
The replacement of saws with tube laser cutting systems is a clear trend in tube manufacturing. Many tube 
fabricators are already preparing or in the process of taking this technological leap. SOCO offers complete 
product lines for Tube Lasers, with over 15 different models for a wide range of tubes and sheet metal, in both 
2D and 3D Cutting, ensuring that there is a dedicated solution for every type of application.
Not only are tube lasers providing a new edge for manufacturers to remain competitive in their present 
segments, but have also opened doors to many new industries and applications.
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WAFIOS

Secondlife - The New Trading Platform for Used WAFIOS Machinery is Online! 
Register Now and Place an Ad for Free!

WAFIOS is launching an online trading platform for used WAFIOS wire and tube bending machines which will 
be available to commercial users of WAFIOS machines. The new platform enables customers around the world 
to advertise their used WAFIOS machinery for sale free of charge.

The decision to buy a WAFIOS machine is a safe investment for the future, one that will retain its value for 
many years to come. With proper care and maintenance, a WAFIOS machine is virtually indestructible, a fact 
that is well known on the market. Owners of WAFIOS machines are able to receive still a lot of money for their 
used machinery even after many years of production. This is of particular interest to WAFIOS customers if they 
want to upgrade their machinery or if they need new machines for specific orders.

As of now, the second-hand machinery portal “Secondlife” provides a platform for commercial users where 
they can advertise their used WAFIOS machines, built in 1980 and later, free of charge. The Reutlingen-based 
company provides the platform but does not act as an intermediary between buyer and seller. To ensure that 
the brand’s claim to exclusivity is guaranteed and that fake ads are avoided as far as possible, the advertiser 
needs to register on the website and indicate the 8-digit machine number to place an ad. Advertisers manage 
their ads themselves, they can edit or even delete it after a successful sale.    

As an additional service, WAFIOS offers customers the possibility to make non-binding service inquiries 
about their WAFIOS machines by means of the 8-digit machine number. Inquiries for service technicians, an 
online evaluation of the machine, machine assessments, retrofits, a history of the machine, repairs, operating 
instructions, available spare parts and tool lists as well as circuit diagrams are possible. The WAFIOS customer 
service checks the availability and feasibility of the respective inquiry by means of the machine number and 
sends a non-binding offer. 

The new portal has a responsive design that automatically adapts to the screen of mobile devices as well as 
of desktops!

The pandemic and consequent lockdown pushed many 
remarkable changes in the world of communication: it is 
possible to see these changes as opportunities. One of 
them is that events, presentations, lectures and even
press conferences are played on-line, directly via 
web-streaming. The keystone is managing them in a 
professional way: interruptions, unstable connection and 
other problems can push away your audience; otherwise, 
if your event goes smoothly, it can be the right way to 
reach your public. Do you want to know how you can 
achieve this goal? Download the free quick guide writ-
ten by the Inspire Communication’s experts that will 
help you in leading your online event to success.

YOUR
EVENTS
ARE NOW
ONLINE

www.inspirecommunication.it
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USED MACHINES ON STOCK
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ALPIGNANO MARCO
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